
A Brief  Introduction
The Jim Soda Group began with 

Jim’s journey to Florida when he sought 
the need for a better quality of life and to 
escape those cold Ohio winters. Having 
owned a second home in Duck Key it was 
natural transition to come to  Florida full 
time.  In Ohio, Jim owned his own 
trucking company.  After selling the 
company and realizing he was too young 
to retire he dove in to another passion; 
Real Estate.  It didn’t take Jim long….in 
2001 he moved to Florida and became 

Rookie of the year 
a s o n e o f 
Prudential Palms 
Realty top agents. 
Since then, Jim has 
received awards for 
being in the top 

1% of Prudential Agents Worldwide. This 
year, Jim’s team has expanded to 5  agents 
and an Administrative Manager to  better 
serve his clientele and the community.  

Each agent has a wide variety of 
experience and that same passion for Real 
Estate.

They Are Out There!
It’s not a secret that housing prices 

have dropped significantly in the past year. 
We have transitioned from a super seller’s 
market to a bargain buyer’s market. While 
the sky may seem to be falling as most 
news avenues report, a well priced home is 
still selling!  Buyers are realizing NOW is 
the time to BUY!   Our message is loud 
our message is clear…THERE ARE 
BUYERS!

• Current pricing is allowing first 
time home buyers to enter the market.

• Current exchange rates have 
brought international buyers to our market 
place.

• Home owners that have owned their 
home prior to 2003 should have enough 

equity to “Trade Up” to a new home that 
may have been out of reach 2 or 3 years 
ago.

To u g h Ma r k e t s Re q u i r e
Experienced Agents ...

There have been a number of terms 
introduced to our daily discussions in the 
past year like, short sale, foreclosure, 
bankruptcy and so on. As a home owner or 
potential home buyer, it is imperative to 
ensure that your agent understands and 
has experience with these evolving terms. 
Jim Soda and his team have been involved 
and completed a number of these 
transactions.  In our changing market we 
have even established a new division called 
Real Estate Solutions within Prudential 
Palms Realty.  They specialize in Short 
Sales and pride themselves on a record 
number of competed transactions.  We 
have to shift with our market and know all 
the options to better serve you.  

Real Estate with a Personal Touch 
If your home is currently listed with another Real Estate Professional this is not a solicitation of that listing.
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We Make It A 
Point To Know 
You And Your 

Property!

FOR MORE INFORMATION, VISIT 
US AT:

WWW.JIMSODA.COM

The Team From Left to Right: 
Kelly Zoller, Donna Soda, Jim Soda, Toni Huartson, Randy Huartson, Judy Dumas
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www.JimSoda.com
Cell . 941.809.7759 . 

Email . Jim@JimSoda.com

Is a Short Sale Right For You?

 People who bought when home prices 
were high may find themselves “upside down” 
in the current real estate market – they owe 
more than they can get for their home. 
Because of this, short sales have been on the 
rise. 

 The term “short sale” means the lender 
will accept less than the balance owed on the 
mortgage. For example, if the unpaid balance 
is $330,000 and the property sells for 
$250,000, the lender will accept $250,000 as 
payment in full. The Jim Soda Group has seen 
some lenders settle for hundreds of thousands 
of dollars less than the balance due on the 

property. 

For a seller who has fallen on hard times 
and can no longer keep up with mortgage 
payments, a short sale may be a good 
alternative to bankruptcy or foreclosure. For 
the buyer, a short sale may be an opportunity 
to get a good deal on a home. For the lender, a 
short sale may save many of the costs 
associated with a foreclosure, plus the lender 

doesnʼt have to take ownership of the 
property. 

Sellers need not be in default of their loans 
to be considered for a short sale. If your 
unpaid mortgage balance is less than the 
market value of the home, and you meet other 

criteria – including hardship criteria – the 
lender may consider a short sale request. 

Short sales are difficult and there are many 
considerations. Anyone contemplating buying 
or selling property under these conditions 
should consult with an attorney and 
accountant about the ramifications and tax 
consequences. Sellers should be aware that a 
short sale may affect their credit rating. They 
can ask the lender not to report adverse credit 
to the credit reporting agencies, but the lender 
is under no obligation to do so.

Furthermore, many factors can derail the 

process along the way. And thereʼs nothing 
short about short sales; a backlog of requests 
means it could take months to get an answer 
from a lender. 

This is one area where you definitely need 
an experienced Realtor. The Jim Soda Group 
has been very successful in assisting buyers 
and sellers through the short sale process. 

With the help of the Prudential Palmsʼ Real 
Estate Solutions division, we can help you 
determine if a short sale is right for you and 
walk you through the process. We will make 
sure you complete all the required  paperwork, 
follow up in a timely manner to help expedite 
the  process, and protect your interests. 

 With a little patience on everyoneʼs part, a 
short sale could be a viable solution.
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Join the Jim Soda Group at:

“Highest Satisfaction for Home Sellers Among 
National Full Service Real Estate Firms”

© 2008. Prudential Financial. Prudential Real Estate brokerage services are o!ered through the independently owned and operated network 
of broker member franchisees of Prudential Real Estate A"liates, Inc., a Prudential Financial Company.    and Prudential are 
registered service marks of #e Prudential Insurance Company of America and are used herein under license. Equal Housing Opportunity.
Prudential Real Estate A"liates received the highest numerical score among full service real estate $rms in the proprietary J.D. Power and 
Associates 2008 Home Buyer/Seller StudySM. Study based on 3,670 total evaluations measuring 7 $rms and measures opinions of individuals 
who bought or sold a home between April 2007 and June 2008. Your experiences may vary. Visit jdpower.com.

respondents who bought or sold a home 
between April 2007 and June 2008.

 Among home sellers, Prudential Real 
Estate achieved a score of  793 on a 1,000-point 
scale. “We are very proud of  this distinction, as 
it underscores the quality of  our affiliates and 
their hard-working sales professionals,” said 
Laurie Keenan, president of  Prudential Real 
Estate. “This recognition is especially rewarding 
because it comes from a most discerning group: 
our customers. To be sure, our sales 
professionals are the local experts, and sellers 
appreciate their ability to market and price 
homes right.” 

J.D. Power and Associates Ranks Prudential Real Estate 
Highest in Satisfaction Among Home Sellers 

 Prudential Real Estate is ranked “Highest in Satisfaction for Home Sellers Among 
National Full  Service Real Estate Firms,” in J.D. Power and Associates’ 2008 Home Buyer/
Seller Study SM. 
	 The inaugural study measures customer satisfaction of  home buyers and sellers with 
major national real estate companies and includes 3,670 evaluations from 3,205


